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Case Study

“ The SS&C Advent platform is a crucial part of our infrastructure,  
and the backbone of everything we do, so we are very happy.”

Fredrik Steen, Chief Operating Officer, Formuesforvaltning

PROFILE

Client: Formuesforvaltning AS

Location: Headquarters in Oslo, Norway. 
Offices across Norway and Sweden. 

Description: Largest privately-owned 
independent wealth management firm 
in the Nordics, providing bespoke 
financial life management services with 
best-in-class asset allocation and portfolio 
construction across all asset classes. 

AUM: NOK 89 billion (76,5 in Norway, 
12,5 in Sweden) 

BACKGROUND

• Established in 2000.

•  Initially relied on in-house built order 
and portfolio management systems. 

•  Following a number of acquisitions, 
wanted to switch to an integrated, 
best-of-breed solution infrastructure. 

SOLUTION

•  SS&C Advent’s full front-to-back 
technology suite, covering trading and 
compliance, fund order management, 
portfolio management and reporting, 
as well as data solutions.

• SS&C Advent’s tax reporting services.

“ Integration between the different SS&C Advent solutions, 
as well as with any other external systems we may acquire 
in future make the platform highly adaptable, which is very 
important for us.”

Formuesforvaltning has been in the 
vanguard of the Nordic wealth management 
industry since the firm was established in 
2000. At the heart of Formuesforvaltning’s 
success is a long-term view of its relationships, 
which focus on delivering comprehensive 
financial life management services tailored 
to clients’ individual needs, with the aim  
of preserving and developing their wealth. 
And underpinning these tailored wealth 
management plans is the firm’s technology 
platform.

Best-of-breed Strategy

Formuesforvaltning initially relied on 
in-house built platforms for its core order 
and portfolio management systems. But 
following a number of acquisitions, 
including of leading Swedish independent 
financial advisor Burenstam & Partners, 
Formuesforvaltning decided to change IT 
strategy.

“We needed to find best-of-breed solutions, 
and put them together in a seamless way,” 
explains Fredrik Steen, Formuesforvaltning’s 
Chief Operating Officer.

So the firm turned to SS&C Advent’s system 
suite. “Integration between the different 
SS&C Advent solutions, as well as with any 
other external systems we may acquire in 
future make the platform highly adaptable, 
which is very important for us,” notes 
Christian Svartskuren Nerland, System 
Specialist with Formuesforvaltning.

All-encompassing Portfolio 
Management

The firm started by merging its Norwegian 
and Swedish clients onto Advent Portfolio 
Exchange® (APX). APX combines portfolio 
management and client relationship 
management on a single platform, allowing 
users to simplify their operations with a 
centralized, scalable solution designed to 
support all their portfolio, relationship, and 
prospect data.
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Multicurrency functionality allows 
Formuesforvaltning to manage its Norwegian 
and Swedish operations simultaneously. The 
system also automates Norwegian-specific 
requirements such as First-In First-Out,  
tax lots and accrued interest on bonds, 
bringing significant efficiencies, explains 
Nerland. “Not every supplier has those 
capabilities, so they are great to have.”

The agility built into APX is another key 
attraction. One of the main value-add 
services Formuesforvaltning provides  
to clients is an holistic view of their 
portfolios, a capability not many of the 
firm’s competitors offer but that is highly 
appreciated by clients, says Steen. With APX, 
Formuesforvaltning can—either by itself or 
with SS&C Advent’s support—create any 
interfaces with external custodians that it 
needs. “We can then import transactions 
and prices from the custodians, and so 
report on clients’ external investments,” 
adds Nerland.

Streamlining Tax Reporting

Tax reporting is another area where the 
relationship with SS&C Advent has brought 
significant internal and client benefits.

“Most clients have their own investment 
company and they need an accountant  
to do all the bookkeeping,” says Steen. 
Formuesforvaltning uses SS&C Advent’s 
General Ledger Exchange (GLX) interface 
tool to input transactions direct into the 
accounting system. “That’s a huge benefit 
for clients and for us, because the 
transactions are pre-booked, and we can 
get all the information about the 
transaction receipts from our [SS&C Advent] 
Tradex fund order system.”

SS&C Advent’s Tax-as-a-Service offering  
has been a further gamechanger. “SS&C 

Advent have excellent knowledge of the  
tax reporting required each year, and are 
proactive when it comes to new regulations 
that need systems adjustments, so it’s a part 
of the solution stack we really appreciate,” 
says Steen.

Previously, Formuesforvaltning had to  
know everything about the tax reporting 
obligations themselves. They also had to 
spend much of each January manually 
reconciling all the positions and validating 
the data to make it compliant with tax 
requirements in both Norway and Sweden. 
Now, the Tax-as-a-Service team at SS&C 
Advent instead works closely with users 
throughout the year to validate and test the 
data to ensure the numbers are correct and 
ready for the reporting deadline. It then 
takes care of the processing and delivery to 
the local tax authorities.

“Now all the validation is completed before 
the New Year, so the stress in January is far 
less,” says Nerland. “We are able to make the 
reports, push a button and everything is 
done.”

Automated Fund Trading  
and Execution

SS&C Advent’s Tradex fund order 
management solution is another key part  
of Formuesforvaltning’s technology 
infrastructure. Tradex’s highly-automated, 
process-driven workflows provide seamless 
fund order processing from order entry 
through to settlement, enabling firms to 
replace manual procedures and manage 
high transaction volumes with less effort.

“Tradex allows us to make an order 100 
percent straight through from the client 
side to the fund house and back,” says 
Steen. “We’ve been using Tradex for a long 
time, and it has worked really well for us.” 

Tight integration with APX also means  
new customers coming into Tradex are 
imported automatically into the portfolio 
management system, bringing further 
operating efficiencies, adds Nerland.

Scalable Support for 
Discretionary Growth

Going forward, one of the big focus areas 
for Formuesforvaltning is the discretionary 
side of its business. Here the Moxy® trade 
order management system and Advent 
Rules Manager, with its automated pre- and 
post-trading compliance capabilities, are 
proving pivotal. 

“Our strategy is to be more like a financial life 
manager for our clients,” Steen explains.  
But the role is complex and involves taking 

BENEFITS

•  Flexible solution suite can be tailored to 
clients’ specific demands.

•  Formuesforvaltning can quickly add new 
products, enhance reporting, and enter 
new markets.

•  Scalable systems enable cost-efficient 
growth.

•  Support from a proven industry tech 
leader brings access to the latest 
developments, along with deep industry 
knowledge.

•  Long-term partnership enables 
collaboration into future development 
needs.

“ SS&C Advent have excellent knowledge of the tax 
reporting required each year, and are proactive when it 
comes to new regulations that need systems adjustments, 
so it’s a part of the solution stack we really appreciate.”

“ Tradex allows us to make an order 100 percent straight 
through from the client side to the fund house and back.”
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care of more parts of the client’s life than 
just the portfolio. “So the need for a more 
discretionary approach is going to grow,”  
he says.

Moxy’s seamless workflow stretches from 
portfolio modeling through to trade creation, 
execution, confirmation, allocation, and 
settlement—delivering highly efficient 
trade order management, easy rebalancing, 
and end-to-end transparency into firms’ 
trading operations. Comprehensive 
multicurrency and multi-asset class 
coverage also support any allocation 
strategies and clients’ portfolio 
diversification demands. 

To date, Formuesforvaltning has been  
using Moxy for its Norwegian discretionary 
business, but is now in the process of 
migrating its Swedish clients onto the 
platform as well. “Thanks to the SS&C 

Advent solutions, we’ve been able to take 
our clients to a different level,” says Steen. 

“The way Moxy and Advent Rules Manager 
work allow us to scale the discretionary 
services. That is something that will just 
increase in future, and we’re ready for it.”

Strength in Partnership

Relationships are at the forefront of 
Formuesforvaltning’s client offering, so it is 
little wonder it places such high value on 
strong technology partnerships. And the 
long-term collaboration with SS&C Advent 
continues to prove its worth.

“We have a great understanding with our 
relationship manager,” says Nerland. “And 
the SS&C Advent support team’s knowledge 
is exceptional, so whenever we have an 
issue they can solve it almost in an instant.”

“SS&C Advent are extremely close to us,” 
adds Steen. “We have biweekly meetings for 
the core user team, and quarterly strategic 
meetings where we both share our future 
plans. Based on those meetings, we see 
many of our thoughts for the future 
integrated into new product releases. The 
SS&C Advent platform is a crucial part of our 
infrastructure, and the backbone of 
everything we do, so we are very happy.”

©2020 SS&C Technologies Holdings, Inc. 

This communication is provided by SS&C Advent for informational purposes only and should not be construed as or relied on in lieu of, and does not constitute, legal advise on any 
matter whatsoever discussed herein. SS&C Advent shall have no liability in connection with this communication or any reliance thereon.

“ The way Moxy and Advent Rules Manager work allow us to 
scale the discretionary services. That is something that will 
just increase in future, and we’re ready for it.”

“ We have a great understanding with our relationship manager. And the SS&C Advent 
support team’s knowledge is exceptional, so whenever we have an issue they can solve it 
almost in an instant.”
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